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She told Phalippine News that
i c unscrupulous sellers
d now. the fasi-grow-
izs of Philippine properties
FilAms might come {o an abrupt

the property segment
ppincs has been experni-
growth in the last few
Am buyers have kept the
¥ afloat, according to Yap.

Another executive, Gibson
istin Yo of G&W Architects,
and Project Develop-
Consuliants, also told PN that

. but protected against
d developers who are back
win new ideniities.”

Many developers actually use
e fmds collected from pre-sell-

ing to complete their projects, ac-
cording to both Yap and Yu.

Problems occur when these
developers divert the funds to
other non-project related expendi-
tures.

Yap mentioned some well

known. at least in the Philippines,
companies that “kite” their funds.
As a result. the pace of develop-
ment is considered slow by indus-
try standards.

Another problem is when
very large companies diversify by
entering an industry where they
have little expertise.

A case In point is a real estate
company put up by a veteran poli-
tician and business magnate.
While some of the properties de-
veloped by his real estate
developlment company were com-
pleted and sold, others stopped
at mid-contruction, ending up as
empty shells.

One such project still stands
unfinished along Ayala Avenue in
Makati City, the Philippines’ equiva-

- lent of New York City’s Wall Street.

“Even the best intentions of
these builders is not good enough
when something like the Asian fi-
nancial crisis of the late ‘90s hits,”
according to Yap.

“So it must still be caveat emp-
tor” she added.

But this buyer beware wamning
is tempered by the high number of
projects which are being completed

today. According to Yu. whose fa-
ther William is one of the couniry’s
best known architects, the big de-
velopers have leamed from their les-
sons ffom past experience.

Suceess can be rated by sev-
eral factors, he said, notably sales,
construction time, and rate of occu-
pancy.

Salespeople must not protect
the developer, which gives them
commissions, but rather the buyer.
said the business development head
of G&W Architects.

Broker Yap agrees. “In most
cases, real property is the biggest
investment most people will make.
The broker must be both parimer and.
if possible, friend to the buyer,” she
said.

Sadly, she has noted reports of
U.S -based brokers whose sole con-
cern is to make money for themselves.

The worst part is, there are some
who actually overprice the projects
being sold to the FilAm market, or
who try and wrangle higher commis-
sions from the Philippine-based de-
velopers which come to America.

“Buyers should at le=st be
aware of the laws s govem salss
of properties = $e Pilippees ™ oad
Condominiem Act RA 652 e e

Act. 2nd Presidensial 3::‘_7_’3:.‘ Hiax

the Condominien Bavess” Proacc-
tive Decree

“In theory, there = coonss e
tection fr bnes i pper B 2
Philippines. be they Flpmes e -
pmo-Amenicans. If's m & parses
where problens cop =7 s=d Yap

For FilAms seriossly comsder-
ing buying any properts
motherland, her most pracacal sas-
gestion is 10 use the cxtended FE-
pno family for assisance

“Having a trusted broker & g
best protection. but heving relaives
and friends for suppont & oven bet-
ter. Ask your relatives back hoee ©
check out the propeny you wa= ©
buy.” she said

They will guarantee that the
FilAm’s home away from home will
be worth every dollar and peso spes
forit.



